Asset Based Lending

Access cash within your assets, to free up funds to support working capital

Asset Based Lending lets you borrow against your existing assets. If you are a business with high growth, high
working capital requirements (often seasonal), high financial leverage or marginal cash flows then this may be the

right solution for you.

Your needs

You have capital tied up in physical
assets, such as receivables, inventory,
plant & machinery and real property.

+ You're looking to grow your business

» You want to invest in materials,
inventory or technology

+ You want to improve business liquidity

* You need capital to fund Management
Buyouts

» Your business wants to make new
acquisitions

Our solution

Asset Based Lending is a way for you
to borrow against your existing assets.
Our Asset Based Lending solution
provides a specialised funding product
that provides a fully secured, fully
collateralised funding option against

a range of corporate assets including
Account Receivables, Inventory, Plant
& Machinery and Real Estate Property.
Released funds can satisfy working
capital demands of growing and
seasonal businesses and/or provide

a larger scale cashflow solution for
strategic purposes, such as an MBO/
MBI, refinancing or expansion.”

Benefits

+ Asset based lending facilities can
easily be combined with other sources
of capital including high yield bonds
and mezzanine financings.

+ Asset based facilities provide your
business with more liquidity and fewer
financial covenants.
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+ Asset based borrowers usually have
higher financial leverage and marginal
cash flows

+ Capability to fund export debts

+ Flexible financing as the facility will
grow with your business

Considerations

+ Business turnover must be greater
than £6.5m

» Your business must be UK domiciled

» Business-to-business and on credit
terms

» Debtor book and fixed assets used as
security

Is Asset Based Lending

right for you?

You might consider Asset Based Lending
if your business:

a Has high working capital
% requirements (often seasonal)
b Has high growth (organic or
' acquisition based)

Wants higher financial
leverage and has marginal
cash flows

Is undertaking a turnaround
or restructure
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How it works

Initial Discussion

Business Development Manager (BDM)
or Relationship Manager (RM) discusses
options available to you

Application

The RM/BDM will send you an indicative
offer, details of the survey and some
more information. Once the survey is

complete, we go through our approvals

process.

Outcome

If approved, our documentation team
sends you an offer letter and formal
documentation to review and complete

Completion

Once documentation is returned, your
BDM talks you through the on-boarding
process, including making a first
payment to you. We also introduce your
Relationship Manager, provide you with
training on our online management
system FacFlow and send you a
welcome pack

In-life

Your initial funding line is set up to
accommodate the highest required
funding pecak in your 12 month forecast.
This means you operate with headroom
that’s appropriate for your business

Y& Royal Bank
AR of Scotland



Working with you

Once you join us you'll have your own dedicated Relationship Manager. They will be
your first point of contact and will head up an expert banking team built specifically
for your business. Your Relationship Manager will be like another member of your
team. So when you need to make decisions about your banking and finances, they will

Product Specifications

¢ Business Turnover: Must be
greater than £6.5m

always be on hand to help. + Buyeror Seller Led: Seller Led
. e Currency: GBP, USD and EUR
Your Challenges Our Solution
* Interest Rate Type: Hybrid
+ Finding a suitable medium-to-long + Asset Based Lending is ideal for )
term funding solution for your type those that have money tied up in * Asset Type: Receivables,
of business fixed assets and require the liquidity Invent.ory, Property and Plant &
to grow, adapt, revive or continue to Machinary
manage day-to-day requirements * Loanto Asset Value: up to 95%
* Being able to access more funds as + Funding availability grows as your
you grow business grows, meaning you can
continue to support operations as
you expand
Additional Information Explanation
* Access to FacFlow * A client communications system

which allows you to access your
bank account information and
upload all of your invoices

+ Tenor available for up to 5 years + The advised tenor of the product

+ On Balance Sheet + How the assets or liabilities are
recorded

+ No flexibility on Facility Limit + Static limit with the ability to

increase this in-line with your
business growth

Security may be required. Product fees may apply.

This document has been prepared by RBS Invoice Finance Limited or an affiliated entity (“RBSIF”) exclusively for internal consideration by the recipient (the
“Recipient” or “you”) for information purposes only. This document is incomplete without reference to, and should be viewed solely in conjunction with, any oral
briefing provided by RBSIF. RBSIF and its affiliates, connected companies, employees or clients may have an interest in financial instruments of the type described
in this document and/or in related financial instruments. Such interests may include dealing in, trading, holding or acting as market-maker in such instruments and
may include providing banking, credit and other financial services to any company or issuer of securities or financial instruments referred to herein. RBSIF is not
and shall not be obliged to update or correct any information contained in this document. This document is provided for discussion purposes only and its content
should not be treated as advice of any kind. This document does not constitute an offer or invitation to enter into any engagement or transaction or an offer or
invitation for the sale, purchase, exchange or transfer of any securities or a recommendation to enter into any transaction, and is not intended to form the basis of
any investment decision. This material does not take into account the particular investment objectives, financial conditions, or needs of individual clients. RBSIF will
not act and has not acted as your legal, tax, regulatory, accounting or investment adviser; nor does RBSIF owe any fiduciary duties to you in connection with this,
and/or any related transaction and no reliance may be placed on RBSIF for investment advice or recommendations of any sort. Neither this document nor our
analyses are, nor purport to be, appraisals or valuations of the assets, securities or business(es) of the Recipient or any transaction counterparty. RBSIF makes no
representation, warranty, undertaking or assurance of any kind (express or implied) with respect to the adequacy, accuracy, completeness or reasonableness of
this document, and disclaims all liability for any use you, your dffiliates, connected companies, employees, or your advisers make of it. Any views expressed in this
document (including statements or forecasts) constitute the judgment of RBSIF as of the date given and are subject to change without notice. RBSIF does not
undertake to update this document or determine the accuracy or reasonableness of information or assumptions contained herein. RBSIF accepts no liability
whatsoever for any direct, indirect or consequential losses (in contract, tort or otherwise) arising from the use of this material or reliance on the information
contained herein. However, this shall not restrict, exclude or limit any duty or liability to any person under any applicable laws or regulations of any jurisdiction
which may not be lawfully disclaimed. The information in this document is confidential and proprietary to RBSIF and is intended for use only by you and should not
be reproduced, distributed or disclosed (in whole or in part) to any other person without our prior written consent.
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